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Worth a Read: Moving from Charitable Transactions to Charitable Strategy 

 
At the Chester County Community Foundation, our team keeps an eye out for 
helpful sources and reading material to help you more easily stay up-to-date 
on trends and techniques for advising your charitable clients. 
 
Four recent articles make a common point: the most effective charitable 
planning rarely happens in response to a single tax event. Instead, it grows out 
of ongoing conversations about a client's values, family, financial goals, and 
legacy. 
 
How to Turn Wealthy Clients' Charitable Giving Into a Cohesive Plan - 
Kiplinger 
This article encourages advisors to move beyond treating charitable gifts as one-off transactions and instead help 
clients develop a coordinated philanthropic strategy across tax planning, estate planning, wealth transfer, and 
family dynamics.  
 
When Clients Ask About Their Tax Bill, the Answer Might Be Philanthropy - Advisor Perspectives 
The focus of this article is that major tax events; such as business sales, retirement plan distributions, or highly 
appreciated assets. These often create ideal opportunities to discuss charitable giving. Even though the 
transactional elements might spark a conversation, substantive charitable planning goes far beyond a single 
transaction and is most effective when it becomes part of a broader financial planning conversation. 
 
Purpose-Driven Wealth Starts with Asking the Right "Why" - InvestmentNews 
This article outlines why technical expertise is important, but meaningful planning begins by understanding what 
clients hope to accomplish with their wealth. That’s why advisors should add deeper questions about values, 
purpose, and legacy, which naturally leads to conversations about intentional charitable planning and stronger 
long-term client relationships. 
 
The High-Net-Worth Want Philanthropy Guidance - Financial Advisor Magazine 
The article reports that high-net-worth clients increasingly expect their financial advisors to provide philanthropic 
guidance as part of comprehensive wealth planning. In other words, this creates a big opportunity for advisors who 
are proactively talking about charitable giving with their clients. 
 
If you skim these articles you will see immediately that a pattern is emerging! Clients don't simply want to save 
taxes, they want their wealth to reflect what matters most to them. Our team at the Chester County Community 
Foundation is here as a sounding board to help you begin charitable planning conversations early. Please reach out 
anytime! 
 
For more information, contact the Chester County Community Foundation: 
  Jason Arbacheski, CAP – Gift Planning & Stewardship Director – jason@chescocf.org  
  Kate Wickersham – President & CEO – kate@chescocf.org  
The team at the Chester County Community Foundation is a resource and sounding board as you serve your philanthropic clients.  We understand the charitable side of the equation and are 
happy to serve as a secondary source as you manage the primary relationship with your clients. This newsletter is provided for informational purposes only. It is not intended as legal, 
accounting, or financial planning advice.   
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